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Changes announced by Microsoft
AS OF DECEMBER 1, 2024
New Annual Commit, Monthly billing option (Annual/Monthly) is available for:
▪ Microsoft 365 Copilot, Copilot for Sales, and Copilot for Service 

o Customers will have a choice, to order: Annual/Annual or the new Annual/Monthly

▪ Price for Annual/Monthly will be 5% higher than the current Annual/Annual 
subscription

▪ The Annual/Annual up front price for…
o Microsoft 365 Copilot
o Copilot for Sales
o Copilot for Service 
…will remain unchanged.





New benefits became available 
this year (January 22), for Partner 
Launch, Success Core, Success 
Expanded, and Solutions Partner 
designation and specialization 
packages. 

 If you have one of these benefit 
packages, you should plan to log 
into Microsoft Partner Center to 
access and redeem your new 
internal use licenses (found in the 
benefits workspace). 

Click here to subscribe to our “What's New With MAICPP” newsletter via LinkedIn, and stay up to date with the latest MAICPP news.

Microsoft AI Cloud Partner Program (MAICPP)
Partner Success Expanded Benefits package, includes: 
▪ Microsoft 365 Copilot x2 licenses
▪ Copilot for Sales, Copilot for Finance, Copilot for Service, 

each x2 
▪ Microsoft 365 Business Premium x35
▪ $4,000 Azure bulk credit
▪ Entra ID Plan 2, Defender for Endpoint Plan 2, each x35 
▪ Power BI Premium, Dynamics 365, and more!

Solutions Partner Benefits package includes, (Modern Work 
solutions partner designation is a prerequisite for this one):  
▪ Microsoft 365 Copilot x5 licenses
▪ Microsoft 365 E5 x200 
▪ Visual Studio Enterprise subscriptions x25
▪ And much more!

https://partner.microsoft.com/dashboard/home
https://partner.microsoft.com/dashboard/home
https://partner.microsoft.com/dashboard/home
https://www.linkedin.com/newsletters/7180233152492105728/


Start Here

<> Watch the video, www.youtube.com/watch?v=kgbnQvl-sFc

https://forms.office.com/pages/responsepage.aspx?id=tkrhf12POUGEv82K7Q7mudCirjm_omtLuP6yotUqsd9UM09MS0ZGTUM4NDg2RDAzRDY1MEdLUzUwNi4u&route=shorturl
http://www.youtube.com/watch?v=kgbnQvl-sFc


ServiceSolv
Our ServiceSolv team is available to help you 
with a Copilot Readiness Assessment!

AFTER you get your free copy of AvePoint 
Policies and Insights, contact our 
ServiceSolv team to perform the assessment 
for you.

Got questions? Want to get started?: 
Contact ServiceSolv directly by email; refer to 
the ‘Copilot Readiness Assessment’.

servicebd@tdsynnex.com

mailto:servicebd@tdsynnex.com


A Microsoft 365 Copilot 
demo environment 
from TD SYNNEX!

▪ The TD SYNNEX Copilot CloudLab Experience (CCE) 
offers a distinctive opportunity for partners to receive expert-
guided training and access to a demo tenant, setup with a 
Microsoft 365 Copilot license.

▪ The real value of this immersive experience, is that you will 
be able to invite your end customers in to "test drive" Copilot 
across various Microsoft 365 apps, showcasing the real-world 
business benefits of Microsoft 365 Copilot.

▪ Certification training: This is a required 2-hour ‘train-the-
trainer’ session for partners and you only need to attend once, 
to learn the basics of how to schedule and use the CCE.

▪ After completing the training and receiving certification 
from TD SYNNEX, you will be able to book the CCE and 
provide demos to your end user customers in the CCE as 
needed.

▪ Send an email to 
copilot@tdsynnex.com and let us 
know you want to sign-up for CCE 
training (a ‘train-the-trainer’ 
session) 

▪ Scan the QR code and complete 
the sign-up form

Or click here

To get started do 1 of the following

mailto:copilot@tdsynnex.com
https://forms.office.com/r/CrzTrytLV9


Launched Jan 22 Extended until April 1st Launched Dec 1st 

CSP promotions to help you empower your customers!

Email copilot@tdsynnex.com 

mailto:copilot@tdsynnex.com


1. Train your sales & leadership 
teams

• For partner sellers, sales leaders, 
management/decision-makers

2. Train your technical team

• For partner IT staff and leadership

3. Attend a Copilot CloudLab 
Experience (CCE) certification 
training

• For partner sales and IT staff

6. Get customer commitment 
to place an order

5. Host a Microsoft 365 Copilot 
presentation or workshop for 
customers

4. Acquire Copilot customer 
propensity reports

• For partners: utilize Microsoft 
CloudAscent and Sales Advisor

7. Provide post-sales end user 
training

Partners must have an active TD SYNNEX account ID

Selling Microsoft 365 Copilot in 7 steps

To dive into the details of this, click here to schedule a 30-minute consultation with Andrew Brathwaite @ TD SYNNEX

https://outlook.office365.com/book/TDSYNNEX1@tdworldwide.onmicrosoft.com/s/e3JphlITO06cdiWcKp4-_w2


Scan the QR code or click this link

Email: andrew.brathwaite@tdsynnex.com

Contact the TD SYNNEX Copilot team at 
copilot@tdsynnex.com to find out more about 
why and how to sell  Microsoft 365 Copilot 
solutions.

Or contact Andrew Brathwaite directly!

Next steps?

https://outlook.office365.com/book/TDSYNNEX1@tdworldwide.onmicrosoft.com/s/e3JphlITO06cdiWcKp4-_w2
mailto:copilot@tdsynnex.com

	Slide 1: Microsoft 365 Copilot  News & Information
	Slide 2
	Slide 3
	Slide 4: Microsoft AI Cloud Partner Program (MAICPP)
	Slide 5
	Slide 6
	Slide 7
	Slide 8
	Slide 9
	Slide 10

