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The Real Value of AI for Sales Enablement:

How AI Can Impact Your Practice Right Now and Your Future SE Strategies
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How AI Will Help you:I M P L E M E N T A T I O N O U T P U T S T R A T E G Y

LEAD SCORING PRIORITY LIST GAIN (ACQUISITION)

UPSELL - CROSS-SELL PRODUCT SUGGESTION GROW (WALLET SHARE)

LINE OF CREDIT Y/N OR MAXIMUM $ GAIN - RETAIN

NEW MARKETS GO OR NO GO GAIN

PRODUCT TAM REVENUE GAIN

PRICE OPTIMIZATION VOLUME OR REVENUE # GROW

RFP DISCOUNT PERCENTAGE GAIN - RETAIN

CLIENT CHURN CLASS (SET) RETAIN

EMPLOYEE CHURN INDIVIDUALS RETAIN

MARKETING MAILER LIST GAIN - GROW

CHANNEL MIX CHANNEL - REVENUE GROW- GROW

FORECAST VOLUME OR REVENUE # GAIN - RETAIN

SALESPEOPLE HIT QUOTA INDIVIDUALS RETAIN

DEALS TO FOCUS ON PROSPECTS - CLIENTS GAIN

DORMANT CLIENTS LIST REACTIVATE
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