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OPINION

Don't Take Golf's Growth For Granted
By Michael Williams, Contributor, Golf Business

Golf has been one of the few industries to not only survive,
but thrive during the pandemic. In 2020, golf courses
experienced historic gains in both numbers of golfers and
rounds played. Many of those golfers were new entrants to
the game. They were drawn by the opportunity to meet with
friends in an outdoor activity that was relatively safe when
most other recreational activities were deemed either too
risky or were shut down altogether. And the news is even
better for 2021. According to the National Golf Foundation,
while ‘o cial’ year-end data won’t be available until late
January, 2021 total rounds will exceed last year’s, likely by 4%
to 5%, an increase of between 20-25 million additional rounds
nationwide. And there were also related increases in
equipment and apparel sales, even with the nagging problems
with pandemic-related supply chain issues... READ MORE >>

Golf Course Trees: They Need a Pro Too
By Larry Hirsh, President, Golf Property Analysts

Steve Shreiner, former Eagle Scout, high school wrestler and
son of a college professor, decided as a teenager that he loved
being outside and took an interest in trees. He’s now an ISA
Board Certi ed Master Arborist. Mike Kachurak has a BS in
Agronomy and after 15 years in the golf course maintenance
eld became an ISA certi ed arborist and has been working
with Shreiner Tree Care (STC) for the past 3+ years. After one
of the busiest fall seasons ever for severe weather and tree
damage on golf courses in the Philadelphia Region, I sought to
learn more about trees and their agronomic and economic
impact on golf courses and clubs. One of the great debates at
many clubs occurs when it’s time for tree removal, especially
the club president’s favorite tree or that tree guarding the
right side of the 12th green... READ MORE >>

FROM AROUND THE INDUSTRY
>> ‘It’s a form of activism:’ Latina golfers are taking up the game thanks to this woman’s

e orts

(Golf.com)

>> Annika Sorenstam to receive NGCOA 2022 Award of Merit, will appear at Golf Business

Conference in Orlando during PGA Show week to accept honor

(The Golf Wire)

>> 2021 Rounds to Top 2020 Play Surges (National Golf Foundation)
>> How Golf Courses Can Be a Great Real Estate Investment (The Motley Fool)
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Oasis Golf Club: Partnerships are the Key to Success
The golf industry is still booming, despite or perhaps even
partly due to the pandemic. Data from the National Golf
Foundation show that total rounds played nationwide in
'21 is tracking ahead of 2020's numbers... READ MORE >>
The Resort at Longboat Key Club: Planning Strategically
and Measuring Results
Love of travel is a common thread among many golfers.
The opportunity to test one’s mettle beckons from a
myriad of courses across the country and indeed the
world. Resort golf o ers a spectrum of beauty and
challenge, most often with amenities for families as well
as golfers... READ MORE >>

The NGCOA strives to provide
guidance, interpretation and
suggestions for action when it comes
to industry related challenges.

The Golf Business Podcast brings
you informative content to help
your golf course business thrive. You
can now also READ the transcript
from our latest episode!

The NGCOA partners and participates
with industry experts to provide
members with timely, business-critical
reports, studies and other research
content.

Share Golf Business WEEKLY with a Friend!
Do you know someone who should be reading Golf Business WEEKLY? We encourage you to
forward this email to your colleagues and peers so they can enjoy the latest business-tobusiness news about the golf industry. CLICK HERE to subscribe.
The views and opinions featured in Golf Business WEEKLY are those of the authors and do not necessarily re ect the position of the NGCOA.
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