
 
 
 

 
AGENDA 

 

FRIDAY, NOVEMBER 17 
 
11:30 – 6:30 PM REGISTRATION 
Ballroom Foyer  
 
12:00 – 1:00 PM WOMEN IN LEASING LUNCHEON 
International Center Ladies are invited to join other women in leasing for good food and fellowship before the  
   meeting begins. The cost to participate is $35.00 per person. 
 
1:00 – 2:00 PM  THE NAELB VALUE PROPOSITION 
Huntington  Presented by Timothy Daum, Plan B Capital Group and Henry Grace, Industrial Financial Services 
     
   Increase your ROI. Find out how to get the maximum value from your membership. 
 
2:30 – 3:30 PM  WHAT’S THE RATE?  
Manhattan  Moderators: Mike Miller, NCMIC and Lisa Whitehead, First Foundation Bank 
    

Join your fellow NAELB colleagues for a lively roundtable discussion and debate of a question 
most in the industry likely hear multiple times a day: “What’s the Rate?”  Everyone has their 
standard way of answering that question but this will be a great time to share, learn and get 
creative in finding other ways to tackle this question.  If you have ever wondered what has been 
working for others in overcoming the rate question, you won’t want to miss this conversation! 

 
4:00 – 5:00 PM  ONLINE MARKETPLACE LENDERS: FRIEND OR FOE?  
Huntington  Presented by Stu Lustman, P2PLendingExpert.com 

 

The online lending marketplace is revolutionizing the way businesses borrow money and is 
quickly changing the dynamics of business lending.  Most of us are aware of the "working capital 
loans" available, but this session will provide specific details about the other types of lending 
that small businesses are accessing through the online lending marketplace, focusing heavily on 
crowd funding and peer to peer lending. You will be shown what it looks like to access the sites, 
how they operate, and the potential pros and cons.  With the knowledge gained from this 
session, brokers and funders will be given the tools they need to continue to compete under a 
more traditional lending platform.   

5:30 – 7:30 PM  RECEPTION  
Atrium   A special thanks to all the NAELB sponsors for making this event possible! Come enjoy an  
   evening of food, drink and fun while mingling with industry colleagues.  



 

SATURDAY, NOVEMBER 18 
 
8:00 AM – 3:30 PM REGISTRATION 
Ballroom Foyer 
 
8:00 – 9:00 AM  BREAKFAST 
Hermosa 
 
9:00 AM – 12:00 PM MEET WITH EXHIBITORS 
Laguna/Newport 
 
12:00 – 12:45 PM LUNCH 
Hermosa 
 
1:00 – 2:00 PM  CONCURRENT SESSIONS  
  
Huntington  BUILDING YOUR OWN PORTFOLIO – PART I  
   Presented by Doug Houlahan, Maxim Commercial Capital,  
    Jaime Kaneshina, The Cambridge Capital Group, and Shervin Rashti, Maxim Commercial Capital 

     
Are you ready to grow your own business and start to fund lease and finance transactions? 
What should you think about?  How is it going to impact your business?  Join us for a lively and 
thought-provoking discussion led by industry veterans who have first-hand experience in what it 
takes to build a portfolio. 

 
Manhattan  THE “IT” FACTOR – FINDING YOUR PERFECT BROKER PARTNER  

Presented by Jim Schreder, Danjon Capital, Inc., (Moderator), Ron Elwood, Navitas Credit Corp., 
Gary Souverein, Pawnee Leasing Corporation, and Spencer Sundahl, BSB Leasing 

     
Is it asset types?  Volume?  Efficiency?  Learn what attributes funding sources say make for a 
perfect (or at a minimum, great) broker partner. This funder panel-led discussion will address 
aspects of a broker’s business and approach they see as critical to a successful relationship.  Get 
insight on these funders’ perspectives! 
 

2:15 – 3:15 PM  CONCURRENT SESSIONS  
  
Huntington  BUILDING YOUR OWN PORTFOLIO – PART II  
   Presented by Doug Houlahan, Maxim Commercial Capital,  
    Jaime Kaneshina, The Cambridge Capital Group, and Shervin Rashti, Maxim Commercial Capital 
     

So you have learned the foundations of building your own portfolio or have already started 
building it, now what are you planning to do with it? Are you going to keep it or sell it? What are 
the advantages and disadvantages? Get the answers to those questions and more so you can 
make the best decisions for your business.  

 
 
 
 
 
 



Manhattan  THE “IT” FACTOR – FINDING YOUR PERFECT FUNDING PARTNER  
   Presented by Paul Fogle, Quality Leasing Co. (Moderator), Paul Burnham, El Dorado Commercial  
   Finance, Steve Geller, Leasing Solutions LLC, and Joe Schmitz, F.I.T. Leasing 
    

Is it rate?  Credit appetite?  Service levels?  Learn what attributes brokers say make for a perfect 
(or at a minimum, great) funding partner.  This broker panel-led discussion will address the 
attributes of a funding source’s approach they see as critical to their business needs.  Get insight 
on these brokers’ perspectives! 

 
3:30 – 4:30 PM                 LEGAL HOT TOPICS: EQUIPMENT LEASING & FINANCE LAW 
Hermosa   Presented by Kenneth Greene, Esq., Law Offices of Kenneth Charles Greene 
 

Get the scoop on legal issues facing the industry.  Topics will include: 
  
1. Hell or High Water Provisions 
2. Broker Agreements 
3. Merchant Cash Advances 
4. Licensing/registration of brokers throughout the U.S. 
5. Update to California Finance Lenders Law 

 
 


