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Chapter HOLIDAY Social 
 

Please join us for our twelfth annual holiday social. 
 

When: December 8th, 2022, 6:00 p.m.  
Where: Carillon Brewing Company 
  1000 Carillon Blvd,  

Dayton, OH 45409 
Why: Have fun and network, See the Carillon Lighted Tree 
 
Please join us for a night of socializing.  We'll provide appetizers 
and a drink.  Feel free to bring a guest.  You would just be on your 
own if you wanted to order dinner or another drink.  
 
I plan to be there be there before 6:00 pm.to help ensure seating 
for us.  RSVPs are not require but appreciated to make sure that 
we have enough seating for everyone.  
 

December 2022 

 

IMA CFO says scenario planning is constant ‘balancing act’ 
 

CFOs need to keep an eye on inflation, but must also ensure they are continuing to prepare for 
scenarios and future trends down the line, IMA CFO Russ Porter advised. 
 

Scenario planning has always been a key tenant of the CFO position, with today’s financial leaders 
faced with the challenge of both navigating current economic headwinds while also positioning their 
firms to respond flexibly to future trends.   
 
CFOs always need to make sure their organizations have the “wherewithal to be able to react to 
whatever might come,” said Russ Porter, CFO and SVP, strategy, technology and analytics for the 
institute of Management Accountants (IMA). 
 
To read the rest of the article, link here 

 

The Dayton Chapter Board would like to wish you a Happy Holiday Season! 

http://www.dayton.imanet.org/
https://www.cfodive.com/news/financial-leadership-scenario-planning-constant-balancing-act-ima-cfo/636878/
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PRESIDENT’S MESSAGE 
 

As usual, the calendar seems to be moving quickly by since the Thanksgiving holiday.  At least 
we have not had to deal with a lot of snow, yet.  Hopefully, amidst the preparations for those of 
you coming to a fiscal year-end, that you will find time to enjoy preparing for the holiday 
season. 
 

We are excited to be hosting our 12th annual holiday social.  We are headed back to the 
Carillon Brewing Company location, on Thursday, December 8th, 6:00 p.m.  I hope you can 
take a couple hours out of your busy December schedule to join us for a complimentary drink 
(details in the newsletter and website).  It is one of my favorite events of the year to connect 
with everyone. 
 

We do have speakers lined up for you on Tuesday, January 17, 2023, which will be virtual 
(who wants to worry about the weather).  We will have a Federal Tax Update from Grant 
Thornton and a presentation on Disaster Recovery.  We are also working on our plans for 
Student Night in February. 
 

I am thankful for the work of  the Dayton Chapter board and we all appreciate your continued 
membership and engagement.  May you and your families have a Happy Holiday season! 
 

Paul Myers 
Dayton Chapter President 
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IMA and Controllers Council Form Partnership 
 
Chicago and Montvale, N.J., October 20, 2022 – The Controllers Council and IMA® (Institute of 
Management Accountants) announced today a partnership between the two organizations to develop 
research and thought leadership, and promote IMA’s CMA® (Certified Management Accountant) 
certification to the global audience of management accounting and corporate finance professionals.  
Amidst a changing profession with technological advancements, a turbulent global economy, and a 
shift to more strategic job responsibilities, this partnership allows for sharing of important information 
resources, along with providing Controllers Council subscribers access to the CMA program and IMA’s 
Accounting and Finance Conference. The two organizations will also have the opportunity to 
collaborate on future event panels, research projects, podcasts, and other activities geared toward 
accounting and finance professionals. 
 
“IMA and the Controllers Council share a common mission of training corporate accounting and 
finance professionals. I’m pleased at the opportunity to serve our stakeholders through this new 
collaboration, which includes endorsement of IMA’s CMA certification,” said Neil Brown, Controllers 
Council Executive Director. 
 
“CFOs and corporate controllers are operating in an environment of extreme volatility and uncertainty,” 
said Jeff Thomson, CMA, CSCA, CAE, IMA president and CEO. “As one of the world’s leading 
management accounting associations, we are pleased to offer thought leadership and educational 
programs with Controllers Council to help professionals manage risk and realize sustainable growth 
opportunities.” 
 

 

http://www.dayton.imanet.org/


Visit the web-site at http://www.dayton.imanet.org/ 

 

 

 

 

 

 

 

 

 

 

 

 

 

  

PAGE 3            DECEMBER, 2022 

 

 

 

 
View The Hale Group Website! 

 

Supply Chain Finance  

 
By Ron DiMattia, Corporate Value Partners - Supply chain finance programs have been written up 
several times in the Wall Street Journal over the past 18-24 months. Apparently, they are becoming 
common enough that the US accounting standard-setter, the Financial Accounting Standards Board 
(“FASB”), has issued a standard about how to report supply chain finance programs in financial 
statement footnotes. I have been following the developments because of an article I wrote in 1996 that 
lays-out a framework to negotiate discount terms, which seems to be a part of the negotiations in supply 
chain finance programs (https://www.corporatevaluepartners.com/news-data/ art_081808.pdf).  
 

Prior to supply chain finance programs, there could be some room for agreement on discounting 
receivables directly between the customer and suppliers, as long as there was a significant difference in 
the cost of capital between the large customer (generally lower cost of capital), and the supplier 
(generally higher cost of capital). The greater the difference in their cost of capital, the greater the 
likelihood that a discount could be agreed to.  
 

But suppliers have been reluctant to agree to discount terms directly with their large customers because 
they are concerned that the customer will take the discount, treat it as a price concession and then return 
to extended payment terms. This concern, along with the cost of discounts, traditionally caused small 
suppliers to avoid discount discussions with their customers. 
 

How They Work  
The emergence of supply chain finance programs seems, on its face, to offer a solution. There are three 
pieces to a supply chain finance program:  

1) A large customer with many suppliers, which are primarily smaller businesses. The customer 
manages its accounts payable so that its suppliers may have to wait 90-120 days (or more) to be 
paid.  

2) Suppliers to the large customer. Many feel constrained by carrying accounts receivable for an 
extended period, which creates cash flow and banking issues.  

3) A financial institution (often a bank) that is willing to pay the suppliers earlier, at a discount, and 
wait for payment from the large customer on its regular payment date.  

 

One benefit is that many financial institutions should have a lower cost of capital than the large customer, 
which should expand the range for an agreement on discounts with suppliers. Second, suppliers may feel 
more comfortable about dealing with a financial institution on discounts rather than their large customer, 
giving them some comfort that taking a discount for early payment will not turn into a price concession 
followed by re-extended payment terms. 
 

Some Useful Details  
It is not clearly spelled out in publicly available data how the relationship between the bank and the large 
customer works in a supply chain finance program. But at a high level, it seems that the amount that the 
large customer would owe the bank under a supply chain finance program remains an unsecured debt, 
which is an important matter to the customer and the bank.  
 

Banks are unlikely to accept an unsecured debt from any company with less than a “blue chip” credit 
rating. Large customers are unlikely to trade an unsecured debt to a supplier for a secured debt to a 
bank, regardless of the economic benefits involved. As a result, it is likely that only large customers with 
the highest credit ratings will be able to offer supply chain finance programs through reputable banks.  
 

There are some non-bank “platforms” that are offering supply chain finance programs over the Internet. 
Based on what I have seen, some of the platforms simply act as an “app” that the customer and bank 
use to build a supply chain finance program. For other platforms, it isn’t quite clear to me what is 
happening. 

http://www.dayton.imanet.org/
http://www.morganstanleyfa.com/hr
http://www.morganstanleyfa.com/hr
https://www.corporatevaluepartners.com/news-data/%20art_081808.pdf
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UPCOMING WEBINAR SCHEDULE 
 

INSIDE TALK 
 

4 Skills CFOs Need Now 
Wednesday, December 14, 2022 from 1 p.m. to 2:00 p.m. (EDT) 
Field of Study – Accounting – Strategy, Planning & Performance 
 

Today’s finance leaders must prioritize specific skills needed to help their company succeed in the 
current uncertain economic environment. Drawing on interviews with top CFOs and feedback from other 
business leaders, Scott Beaver of Oracle NetSuite will discuss why these skills have become so critical 
and offer specific recommendations for improvement. 
 
After this webinar, you will be able to: 

1. List four essential skills CFOs must possess to succeed right now. 
2. Explain why these skills are so important and how they could be holding you back. 
3. Identify practical steps you can take to improve your performance in each of these areas. 

 

 

To stay current on all upcoming webinars, please bookmark this link: 
https://www.imanet.org/education-center/webinars  
 
Just a reminder that you can watch archived webinars if there is a topic that you would 
like to learn more about to further your knowledge and/or support your organization. 
 

You can link to those on the same page with the link above. 
 
 

IMA Gives Members More Free CPE 
 

Driving Strategic Management with the Profitability Analytics Framework 
 
Achieve greater engagement in organizational strategy and decision making by leveraging the new 
Profitability Analytics Framework. By focusing on causal relationships and real economic impact in 
the areas of revenue, cost, operations, and investment management, accountants can improve 
internal decision support information and become business partners throughout the organization. 
Learn how to best adapt and apply your skills and perspective to add value in your organization with 
this on-demand course based on a highly rated webinar from IMA’s Strategic Management Webinar 
Series.  
 

This course will expire one (1) year from the date of purchase. 
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