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You have financial goals in mind, but you may feel unsure about which investment strategy 
may be right for you. At Edward Jones, our goal is to help you gain fundamental knowledge 
on the financial topics that matter most in your life. We’ve developed these sessions to give 
you a better understanding of your options as you move toward your financial goals.

Edward Jones Seminars

Investment Strategy and Market News

Title Description

Edward Jones Perspective 
Audience: All investors

This brief seminar discusses timely market topics and potential  
investment strategies. Length: 15 minutes

The Entrepreneurial Equation™ 
Audience: Small-business owners

Making the most of your business is easy when you have the right tools 
and a solid strategy at your disposal. This seminar gives you ideas for 
putting banking, retirement and insurance tools to work so you can 
help build and protect your business according to your short- and 
long-term goals. Length: 40 minutes

Outlook and Opportunities  
Audience: All investors

This seminar discusses current market conditions and how the political, 
economic and cultural forces shaping our markets can affect you as an 
investor. Length: 30 minutes

Rules of the Road 
Audience: All investors

This seminar explores how you can move toward your financial goals 
with Edward Jones’ 10 Rules of the Road to investing. These rules help 
you learn the fundamental concepts of investing and potential 
strategies to help you build wealth. Length: 40 minutes

Investing Basics

Title Description

Broadening Your Knowledge  
of Investing  
Audience: All investors 
Addresses unique concerns of  
African-American pre-retirees

Your family’s goals are unique to you. Your investment strategy should 
be too. This presentation is an expanded look at the “how” of creating 
an investing strategy as well as the investment components that form 
your financial picture. And we’ll discuss investing as a process and a 
journey toward your goals. Length: 30 minutes

Financial Workshop: Your Source 
for Financial Education  
Audience: All investors

This workshop helps you understand investing concepts at a level that 
suits your needs. The entire workshop is customized by the financial 
advisor to discuss financial topics in a classroom setting. Through this 
workshop, you’ll gain a better understanding of the investing tools and 
strategies you can use to help reach your long-term investment goals. 
Length: 4–8 hours



Paying for Education

Title Description

College: Getting There from Here  
Audience: Parents and 
grandparents interested in  
saving for a child’s college 
education expenses

Whether your children or grandchildren are learning to crawl or 
learning to drive, you can help make a college education a reality.  
We’ll discuss questions to consider as you establish a college savings 
goal, strategies to help you reach your goal, and the features and 
benefits of 529 education savings plans. Length: 20 minutes

Investing Basics (continued) 

Title Description

Focus on Fixed Income  
Audience: All investors

Explore the features of fixed-income investments and how quality 
bonds can serve as the foundation of a well-balanced portfolio. In this 
seminar, you’ll learn the basics of bonds, the advantages of laddering 
and how fixed income may make sense as part of your investment 
strategy. Length: 45 minutes

Foundations of Investing 
Audience: All investors

Building your investor IQ starts with understanding the basics. Whether 
you are new to investing or need a refresher, this presentation discusses 
the importance of developing a strategy, the impact of asset allocation 
and the influence of inflation on your long-term goals.  
Length: 30 minutes 

An Investor’s Tour of Mutual Funds 
Audience: All investors

This seminar provides a detailed look at the features, benefits and risks 
associated with mutual funds as well as a map to mutual fund selection 
Length: 35 minutes

Simplify Your Spending and  
Saving Strategies 
Audience: All investors

This workshop is designed to help you sharpen your spending and 
saving strategy. You’ll learn more about the basics of budgeting and 
the importance of managing credit and debt. Length: 40 minutes

Stocks: The Nuts and Bolts
Audience: All Investors

As you consider your long-term financial goals, how do stocks measure 
up? This seminar shares basic information to help evaluate how stocks 
may fit into an overall strategy. We’ll discuss and review common 
versus preferred stock, dividends, investment strategy and different 
ways to own stock. Length: 50 minutes

Planning Your Estate or Inheritance

Title Description

Preparing Your Estate Plan1 
Audience: All investors

Do you know where your assets will go when you die? If not, this 
seminar helps familiarize you with the basic steps of estate  
planning, including the function of a will and the different types of 
trusts. An estate-planning attorney will be present at this event.  
Length: 50 minutes

Script Your Family’s Future:  
Why You Need an Estate Plan1 
Audience: All investors

This seminar is designed to help individuals understand the important 
role a well-executed estate plan can play in ensuring their strategy 
remains aligned with their goals. An estate-planning attorney will be 
present at this event. Length: 50 minutes
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Retirement

Title Description

Five Money Questions for Women 
Audience: Pre-retiree women

Women face unique financial circumstances. A strong financial strategy 
is vital. Ensure your financial strategy fits your lifestyle and needs. 
During this presentation, we explore five critical money questions for 
women. Length: 45 minutes

Health Care and Your Retirement3 
Audience: Investors five to 15 years 
from retirement

This seminar addresses what steps investors should take to prepare for 
health care costs (including Medicare and long-term care costs) to 
help ensure their retirement savings stay healthy. Length: 45 minutes 

Leave It, Move It, Roll It, Take It: 
Know Your Employer’s Retirement 
Plan Options  
Audience: Working investors, job 
changers, workers facing a layoff or 
recent retirees

If you recently switched jobs or retired or are facing unemployment due 
to a layoff or downsizing, this seminar can help you determine what to 
do with the assets in your employer-sponsored retirement savings plan. 
We’ll help you evaluate your retirement goals and potential investment 
strategies, and then we’ll discuss the pros and cons of your options. 
Length: 30 minutes

Put Your Retirement Plan to Work 
Audience: Employees who have 
access to an employer-sponsored 
plan, such as a 401(k), 403(b), 
457(b) or SIMPLE IRA

Learn how to use your employer-sponsored plan to build your 
retirement savings. We’ll also discuss other tax-advantaged ways to 
save. Length: 20 minutes

Retirement by Design 
Audience: Investors 10 to  
40 years from retirement

This presentation illustrates how you can translate your vision for 
retirement into tangible goals. You’ll learn investment strategies to help 
design the retirement you want. We’ll also discuss how you can add 
flexibility to your strategy to help you handle unexpected events and 
how you can keep your strategy on track. Length: 40 minutes

Preparing for the Unexpected

Title Description

Outsmart the Scammers 
Audience: All Investors

Incidents of fraud are on the rise and scammers’ tactics are becoming 
more complex.* This presentation helps provide the information you 
need to Outsmart the Scammers. During the program, we’ll discuss how 
to spot certain red flags that may indicate a fraudulent encounter, 
resources you can turn to in the event you or your loved one is targeted 
and steps you can take now to help protect yourself and your loved 
ones. Length: 50 minutes

* Financial Services Roundtable, “Elder Financial Exploitation Training and Awareness 
Guidance for Front-Line Staff,” August 2015. 

Ready or Not? Preparing  
for the Unexpected2 
Audience: Pre-retirees

Life is full of surprises – some better than others. And in your daily life, 
you probably already prepare for many potentially unpleasant, 
unexpected events. A job loss, extended disability or untimely loss of a 
family member can profoundly impact your family’s financial situation. 
We’ll outline a proactive strategy to help protect your family’s financial 
resources from life’s unexpected turns. Length: 35 minutes

Standing Guard: Protect  
What You’ve Worked For2 
Audience: Investors who are  
thinking about retiring or who  
have retired recently

You’ve worked hard to provide for your family. Whether you’re 
approaching retirement or have recently retired, your focus may begin to 
shift from building your financial foundation to protecting the financial 
resources you’ve created for you and your family. This presentation 
discusses active ways to address key risks you may encounter and 
strategies to help prepare for the unexpected. Length: 40 minutes
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edwardjones.com  
Member SIPC 

1 Edward Jones, its employees and financial advisors are not estate planners and cannot provide tax or legal advice. Please consult your 
estate-planning attorney or qualified tax advisor regarding your situation.

2 This literature is intended to promote and assist in the sale of life insurance and annuities. Your Edward Jones financial advisor can explain 
the various insurance and annuity products offered through Edward Jones. California Insurance License OC24309. 

Edward Jones is a licensed insurance producer in all states and Washington, D.C., 
through Edward D. Jones & Co., L.P., and in California, New Mexico and Massachusetts 
through Edward Jones Insurance Agency of California, L.L.C.; Edward Jones Insurance 
Agency of New Mexico, L.L.C.; and Edward Jones Insurance Agency  
of Massachusetts, L.L.C.

3 The contents of this presentation are for informational purposes only. Edward Jones doesn’t offer health insurance; however, we believe 
discussing the impact of health care costs within your retirement strategy is important, especially considering that rising health care costs 
may affect many investors approaching retirement.

While the information is believed to be accurate, its accuracy and completeness are not guaranteed and are subject to change without notice. 
You should rely on Medicare for complete program details. For more information on Medicare, visit medicare.gov.
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Retirement (continued)

Title Description

Retirement: Making  
Your Money Last 
Audience: Investors who are 
thinking about retiring or who 
have retired recently

Have you retired recently? Are you planning to retire soon? This 
presentation discusses ideas to help build a reasonable and sustainable 
strategy for managing income and expenses during retirement. We 
explore how to address key concerns such as inflation, health care 
expenses and market volatility as well as ways to prepare for things 
that may not go as expected. Length: 35 minutes

Social Security: Your  
Questions Answered1 
Audience: People who are nearing 
retirement and have not started 
taking Social Security

Social Security likely will be the foundation of your retirement income. 
Before you retire, it’s important to understand your options with Social 
Security and the impact your decisions have on your retirement. We 
discuss how Social Security fits into your retirement income plan, when 
you should start taking benefits, and tax considerations.  
Length: 15 minutes

Tax-free Investing: It’s Not What 
You Make, It’s What You Keep 
Audience: Retirees and investors 
in the 25% tax bracket or higher

Join us to learn how certain investments can deliver tax-free income 
and possibly keep you in a lower tax bracket. Length: 35 minutes

Time Matters: A Woman’s Outlook 
on Retirement  
Audience: Women ages 50–70

This program shares perspectives on financial concerns facing women 
who are getting ready for or have recently transitioned to retirement. It 
discusses retirement income strategies, including perspectives on 
Social Security, withdrawal and reliance rates. It also addresses how to 
prepare for the unexpected, including market and inflation risks, and 
the rising costs of health care and long-term care. Length: 50 minutes

What Happens After the Paychecks 
Stop? A Retirement Income Primer3 
Audience: Individuals considering 
retirement or recently retired 
investors

We examine how to budget for retirement expenses and your potential 
sources of retirement income. We’ll also identify risks to your 
retirement income and ways to address them. Length: 50 minutes

Stephanie K Dattilo, AAMS®, CRPC®, CRPS® 
Financial Advisor

806 Governors Dr Sw Ste 203 
Huntsville, AL 35801-5162 
256-585-2292


