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Generosity Planning with Donor Advised Funds

Donors are changing how they give.

Donor Advised Funds (DAFs) are becoming an increasingly 
important part of philanthropic planning. 

Financial advisors and investment firms are actively introducing 
DAFs to their clients as a charitable giving solution.



Why would an advisor recommend a DAF?

• Through a DAF, advisors can help donors make a charitable 
contribution, receive an immediate tax receipt, and continue 
managing the invested assets while earning advisory fees. 

• For fundraisers, the opportunity is to identify donors who have 
established DAFs and engage them in meaningful stewardship 
conversations to unlock giving potential.



Intention 
For Today…



Presenting Ideas to Donors
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Challenges To Your Wealth



Agenda 
1. What is a Donor Advised Fund? 

2. The Canadian Donor Advised Fund Landscape.

3. Collaboration Between Charities & DAFs.

4. Why Are DAFs Attractive To Donors/Clients? 

5. The Giving Mindsets.

6. Collaboration Between Advisors & DAFs 

7. DAFs are important for your organization
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What is a 

Donor Advised 

Fund?
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• Contribute an initial donation.
• Choose a name for your DAF. 
• Donate an Acceptable Gift.
• Receive a tax receipt.

• The donation is usually invested 
into a separate account... a few 
foundations like community 
foundations may pool some assets.

• DAF assets grow tax free in a 
balanced portfolio.

• Client/donor will have more to 
grant over time.

• A portion of the DAF is given to 
registered charities each year

• You recommend which charities 
receive grants and how much, in 
keeping with the foundation's 
Granting Policy.

• The DAF Providers delivers the 
grants to the charity on your 
behalf.

GIFT GROW

How It Works?

GRANT

The Donor Motivation Program® Canada Corp. 
All Rights Reserved © 



10

GIFT - DAF Accepted Donations

Cash
Publicly Traded 

Securities
Private Company

Shares

Registered Plans Life Insurance
Estate

Donations
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The Canadian 

Donor Advised Fund 

Landscape
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Source: Strategic Insight, Donor-advised Funds: The Intersection of Philanthropy and Wealth Management, 2018

Clients/Donors

Regulators

Financial 

Advisors

CharitiesDAF 

Institutions

The 

Key 

Players
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√

Community 

Foundations Financial 

Institutions Independent
Single Issue

The DAF Marketplace… 

Where to find this product? 

Source: INFLUENCE, AFFLUENCE & OPPORTUNITY: Donor-advised Funds in Canada, May 2023
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Source: The Giving Report 2023

DAF Assets Are On The Rise

Source: INFLUENCE, AFFLUENCE & OPPORTUNITY: Donor-advised Funds in Canada, May 2023



Source: The Giving Report 2023

Source: INFLUENCE, AFFLUENCE & OPPORTUNITY: Donor-advised Funds in Canada, May 2023

DAF Grants By Type

2021

Total Grants: 

$922M



Source: The Giving Report 2023

Source: INFLUENCE, AFFLUENCE & OPPORTUNITY: Donor-advised Funds in Canada, May 2023

Causes Supported By DAFs

Source: The Giving Report 2023

Collaboration
When you receive a gift from a DAF, there is often a larger balance 
remaining in the DAF that represents future giving potential. 

Take the time to identify the individual donor behind the DAF gift, 
research their background, and link them to your database to support 
effective stewardship. 

When appropriate, find ways to strengthen the relationship through a 
meaningful conversation. 
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An Average

DAF 

Client/Donor…
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Source: The Giving Report 2023

Reasons For Creating A DAF

26%

41%

48%

62%

68%

69%

76%

To bring my family together around giving

To build funds for a large future gift

To set aside funds for a charitable legacy

To sustain my giving through retirement

To give me time to decide where to give

To better organize and keep a record of my giving

For investment growth of charitable assets

2015 Giving Report A Deeper Look at Fidelity Charitable Donors and the Many Ways They Give

https://www.fidelitycharitable.org/content/dam/fc-public/docs/insights/2015-giving-report.pdf


Average Age 

of a DAF holder? 

55 - 65

Canadian  DAF Market

Strategic Insight Research Report: ”Donor-Advised Funds-
The Intersection of Philanthropy & Wealth Management” 
Nov 2018. 
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Average BALANCE 

of a DAF account? 

Canadian  DAF Market

$484,000!
Strategic Insight Research Report: ”Donor-Advised Funds-The Intersection 
of Philanthropy & Wealth Management” Nov 2018. + Estimates for Average 
Assets/DAF 2023 by Keith Sjogren Blumbergs Donor Advised Funds 
“Understanding this important and often misunderstood philanthropic 
vehicle” Dec 2024. 
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Average GRANT of 

a DAF account? 

Canadian  DAF Market

Source: Influence, Affluence & Opportunity: Donor-advised Funds in 
Canada, KCI & CAGP Foundation May 2023. *2021 individual DAF grant 
amount. It was $9,778 in 2019. 

$10,379!
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Grants & 

Donor 
Stewardship
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Advisor 

Collaboration
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Why Are DAFs 

Attractive To 

Donors/Clients? 
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The Way 

We Give.
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The 

Generosity 

Portfolio
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Cash Giving Mindset 

Vs. 

Asset Giving Mindset

Dr. Russell James
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3. Tied to Lifestyle Constraints

Cash Giving Mindset: 

Disposable Income Mindset

2. Tends to Be Smaller, Budget Conscious

1. Perceived as a Cost or Expense
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Asset-Based Giving: 

Wealth Mindset

1. Viewed as Investing from Wealth 

3. Aligns with Legacy, Identity, and Long-Term 

Planning

2. Enables Larger, More Transformational Gifts
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Psychological Shift:

 

“How much can I give?”

 “What do I own?”
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Collaboration: 

Advisors & 

Donor Advised 

Funds
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Remember… 
Major donations 
are driven by 
taxable events

Personal events:
Retirement
Estate Planning
Loss of a loved one
Inheritance

Taxable events:
Sale of a business
Stock options
Sale of property
Deemed disposition

The Donor Motivation Program® Canada Corp. 
All Rights Reserved © 

The Donor Motivation Program® Canada Corp. 
All Rights Reserved © 



The Donor Motivation Program® Canada Corp. 
All Rights Reserved © 

Why Advisors Recommend a DAF…

1.Tax Savings
2.Efficiency
3.Asset Management
4.Family Engagement



Why are DAFs important for your organization?

• Donor Advised Funds will have ‘ready’ gift money for your 
current project.

• Gifts can be larger 
• DAF accounts are waiting for you to ASK the donor to give

• The MAGIC happens on the gift not the move to the DAF. It is 
the gift and the impact that provide the donor with the soul 
filling feeling of ‘Doing Good’
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