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Missouri’s Home Value and Sales “Spring” Forward with Increased Activity in March 
 

(April 18, 2014) Columbia, Mo. – According to recent Missouri REALTORS sales data, Missouri’s real estate market experienced a jump 

in total number of homes sold and healthy increases for property selling prices last month.  In March, nearly 4,900 residential 

properties were sold in Missouri, increasing 30% over February of 2014.  The total sales volume for the state was $735 million dollars, a 

37% gain over February.  In March, the average residential property selling price was $149,063, an increase of 5% over the previous 

month.  The median residential property selling price appreciated by 6%, coming in at $125,000.  In March, the average number of days 

for a home to be on the market was 136 days.  With solid home sales and healthy price appreciation, the current state of the Missouri 

real estate shows a strong start to the spring selling season with favorable conditions for both buyers and sellers. 

 

First Quarter 2014 reflected a decline from the same period of 2013, with total sales decreasing by 4.2% to just over $1.8 billion dollars.  

While the numbers of homes sold during this quarter dropped by 9.1% to 12,304, the number of days on market reduced by 3 days.  

During the quarter, the average and median prices were up 6.7% and 7.1%, respectively.   

March 2014 compared to March 2013 

 4,896 homes sold in March 2014, a decrease of 10.7% compared to 5,485 homes sold in 2013. 

 Homes sold at a faster rate last month than in March of 2013, with the number of days a home sat on the market dropping 2 days, from 

138 days in 2013 to 136 days in 2014. 

 Both the average and median home prices increased in March. The average price rose 4.3% to $149,063, compared to $142,886 a year 

ago, and the median price of $125,000 was up 6.4% from $117,500 in 2013.  

March 2014 compared to the previous month of February 2014 

 March showed an increase in homes sales by 29.7% with 4,896 homes sold, compared to 3,775 homes sold in February. 

 Homes spent an average of 136 days on the market, 3 days longer than the 133 days on the market in February. 

 The average selling price of $149,063 for March increased 4.7% from $142,319 in February. 

 The median price of $125,000 for March increased 5.9% from the $118,000 median price in February. 

First Quarter 2014 compared to the same period in 2013 

 First quarter showed a decrease of 9.1% with 12,304 homes sold, compared to 13,532 in the same quarter of 2013. 

 Homes spent an average of 136 days on the market, a 2.2% reduction from the 139 days on the market in first quarter of 2013. 

 The average selling price of $146,457 for first quarter 2014 increased 6.7% over $137,207 in first quarter 2013. 

 The median price of $120,000 for first quarter 2014 increased 7.1% compared to $112,000 in first quarter 2013. 

First Quarter 2014 compared to the Fourth Quarter 2013 

 First quarter showed a decrease of 16.5% with 12,304 homes sold, compared to 14,737 in fourth quarter 2013. 

 Homes spent an average of 136 days on the market, increasing 7.1% from the 127 days on the market in fourth quarter 2013. 

 The average selling price of $146,457 for first quarter 2014 decreased 6.9% from the $157,287 of fourth quarter 2013. 

 The median price of $120,000 for first quarter 2014 decreased 4.8% compared to $126,000 in fourth quarter 2013. 
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Founded in 1936, the Missouri REALTORS is the second largest trade association in the state with over 18,000 members.  As members 

of organized real estate, REALTORS subscribe to a strict code of ethics and have access to numerous services and programs to enhance 

their professionalism.  Through collective strength, influence and professionalism, the Missouri REALTORS unite to advocate for real 

property rights in Missouri, deliver comprehensive risk management programs and services, connect members through various media 

and events, and deliver association management services. For more information, go to: MissouriRealtor.org.  NOTE:  Local MLS data is 

the most accurate source of sales and information in specific areas, although there may be differences in reporting methodology.  For 

accurate local information, contact a local REALTOR. 
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