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Presenter
Presentation Notes
THIS COVER SLIDE IS FOR SAGEMARK REPS ONLY; DELETE THE COVER SLIDES FOR LFA AND LFS.Good morning/afternoon/evening, everyone. My name is _____________ and I’d like to thank you all for coming today.•”Redefining Retirement, One Step at a Time” is a seminar designed for you – People either preparing for retirement or already there. •For some, the time you spend in retirement may last longer than the time you spent working, which will require you to change the way you think not only about the financial challenges, but also about defining how you will spend your “longevity dividend.”•This seminar was designed to help you begin thinking about your answers to questions like: “What opportunities and challenges does the new retirement present? How can I implement an income stream that will last as long as I do? And most importantly, what do I need to do to make sure I’m prepared?”(click)
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Important Information

Lincoln Financial Advisors Corp. and its representatives do not provide legal or tax 
advice. You may want to consult a legal or tax advisor regarding any legal or tax 
information as it relates to your personal circumstances.
Securities offered by Lincoln Financial Advisors Corp., a broker-dealer. Member 
SIPC. Investment advisory services offered through Sagemark Consulting, a division 
of Lincoln Financial Advisors, a registered investment advisor. In MI, securities and 
advisory services offered through Lincoln Financial Advisors Corp., a broker-dealer 
(member SIPC) and insurance agency. In CA, insurance offered through Lincoln 
Marketing and Insurance Agency, LLC and Lincoln Associates Insurance Agency, 
Inc. and other fine companies. In WA, insurance offered through Lincoln Financial 
Advisors Corporation and LFA, Limited Liability Company and other fine companies. 
In UT, LFA Insurance Agency – insurance offered through Lincoln affiliates and other 
fine companies. In all other states, insurance offered through Lincoln affiliates and 
other fine companies. 
Lincoln Financial Group is the marketing name for Lincoln National Corporation and 
its affiliates. CRN-1560040-080116

Presenter
Presentation Notes
THIS DISCLOSURE SLIDE IS FOR SAGEMARK REPS ONLY; DELETE THE DISCLOSURE SLIDES FOR LFA AND LFS.(click)
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Today’s Agenda

Who we are

The “retirement” of today

It’s not all financial

Your perspective on your future

The five challenges

The steps to help guide you 
toward a secure life & legacy

Action plan

Presenter
Presentation Notes
The information we’ll be discussing today will help you answer those questions.•First, we’ll talk about who we are and what we do.  •Secondly, we’ll talk about the transformation of retirement and how it has changed over the years. While retirement income security is certainly a major piece of the puzzle, there are components that don’t have anything to do with finances – what do you really want to do in retirement? •We’ll also review the five biggest challenges that you’ll face on the road to retirement, and finally, an approach you can use that is designed to help provide you with the flexibility, and income you need to be able to retire comfortably.•By the way, I’ll be handing out an evaluation form at the end of this seminar. Your feedback is very important to us, so I would really appreciate you completing the form.  You have my commitment that if you indicate on the form that you don’t want to be contacted, you will not receive any contact from us. •(click)
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Who We Are

The personal and business fee-
based financial planning division 
of Lincoln Financial Group

The first organization to be 
recognized as an FPA Alliance 
firm (which acknowledges Lincoln 
Financial Advisors’ commitment 
to professionalism and process in 
financial planning)

Presenter
Presentation Notes
FOR LFA REPS ONLY:•I want to give you a little bit of background about myself. I’m  ________ with Lincoln Financial Advisors. Lincoln Financial Advisors is the personal and business fee-based financial planning division of Lincoln Financial Group.Lincoln Financial Advisors was the first organization to be recognized as an FPA Alliance firm for its commitment to the financial planning standards used by the Financial Planning Association.(click)FOR SAGEMARK REPS ONLY:•I want to give you a little bit of background about myself. I’m  ________ with Sagemark Consulting, a division of Lincoln Financial Advisors, which is the personal and business fee-based financial planning division of Lincoln Financial Group.Lincoln Financial Advisors is the first – and currently only – organization to be recognized as an FPA Alliance firm for its commitment to the financial planning standards used by the Financial Planning Association.(click)FOR LFS REPS ONLY: REMOVE THIS SLIDE COMPLETELY
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Who We Are

LFG is the marketing name for 
Lincoln National Corporation 
(NYSE:LNC) and its affiliates

Fortune 500 company 
headquartered in the Philadelphia 
region

Lincoln National Corporation’s 
oldest affiliate, has a 110-year 
heritage of helping people find 
solutions to their financial 
challenges

Presenter
Presentation Notes
FOR LFA AND SAGEMARK REPS ONLYLincoln Financial Advisors / Sagemark Consulting is a member of Lincoln Financial Group, the marketing name for Lincoln National Corporation and its affiliates, which is a Fortune 500 company with a 100-year heritage of helping people find solutions to their financial challenges. At Lincoln, we’ve done a lot of research about retirement. What we found is that people wonder what their future holds. We’ve interpreted that in our futureself ad campaign, which is intended to make you pause and really think about the person you want to become and the life you want to lead in the future. •(click)FOR LFS REPS ONLYLet me tell you a little about myself. I am ________ with Lincoln Financial Securities Corporation. Lincoln Financial Securities Corporation is a member of Lincoln Financial Group, the marketing name for Lincoln National Corporation and its affiliates, which is a Fortune 500 company with a 100-year heritage of helping people find solutions to their financial challenges. At Lincoln, we’ve done a lot of research about retirement. What we found is that people wonder what their future holds. We’ve interpreted that in our futureself ad campaign, which is intended to make you pause and really think about the person you want to become and the life you want to lead in the future. •(click)
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Healthier, more active

New careers

Travel

Volunteering

Education

Hobbies

More family time

Awesome goals

Perception Of “Retirement” Is Changing

Presenter
Presentation Notes
•Retirement is being revolutionized. The old notions of retirement have largely been thrown out as the increasing number of retirees enjoy a more active, healthier lifestyle than ever before. It’s no longer considered the end of a chapter; it’s the start of a whole new story. It focuses on activity, not rest. On new opportunities, not limits. So what makes the new retirement so significantly different from your parents’ or grandparents’ retirement? •Well, for starters, consider this staggering statistic …  In 1950, retirement lasted about 8 years on average, because life expectancy was only 68.2 years! •Today, Americans are living much longer—20, 30 maybe even 40 years longer than their parents or grandparents—and they’re not doing it from their rocking chairs either. In 2014 when President George H. W. Bush turned 90, he celebrated by parachuting from a plane. At age 75, William Safire left his position of over 30 years as The New York Times columnist to become Chairman and CEO of the Dana Foundation. At age 77, Senator John Glenn returned to space. •Today’s retirees are not showing any signs of slowing down – they are starting new careers, traveling, becoming more involved in the community, and doing the things they want to do, not what they had to do while they were working.•Unfortunately, most Americans are greatly underestimating their life expectancy and overestimating their financial resources.•(click)



Perception Of “Retirement” Is Changing

Presenter
Presentation Notes
•Retirement truly is changing, as is our perception of what retirement means.  As you can see, only 8% of Boomers take a dour view of view of retirement.•However, the vast majority of retirees see retirement as a new beginning.•(click)



Perception Of “Retirement” Is Changing
Worker Confidence – Having Enough Money for a  Comfortable 
Retirement

Presenter
Presentation Notes
The 26th annual Retirement Confidence Survey (RCS), the longest-running survey of its kind in the nation, finds American workers’ confidence in their ability to retire comfortably, which was at record lows between 2009 and 2013 before increases in 2014 and 2015, leveled off at the very-confident level in 2016; but the percentages of workers who are somewhat confident increased and workers who are not at all confident decreased.•(click)



Perception Of “Retirement” Is Changing
Worker Confidence – Having Enough Money for a  Comfortable 
Retirement

Presenter
Presentation Notes
•(click)



How will you spend your retirement dollars?

Presenter
Presentation Notes
Everyone’s lifestyle in retirement is different. This chart from the Employee Benefit Research Institute (EBRI)1 can give you a rough idea of how your expenses for housing,2 food, health, transportation, clothing and entertainment may change during retirement to help you decide how much income you might need. If you plan to travel or entertain more—or pursue an expensive hobby—you'll want to think about adding in something for those more flexible, discretionary expenses too.•(click)



How does your nest egg convert to potential income in retirement?

Presenter
Presentation Notes
Just how big your nest egg should be and how long it might last will depend not only on what you save and invest, but also on how you spend it once you do retire. That's why taking a look at your personal version of retirement and what it might cost can give you a more realistic picture of what you'll need. Here are some of the factors to consider as you determine what your unique savings goal should be.•(click)
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The Non-financial Aspects of Retirement

So let’s bust 
through some myths 

about retirement!

Presenter
Presentation Notes
While much of our talk today will focus on our primary area of expertise – the financial challenges of retirement income security – one of the most important things to keep in mind is it’s not just about how you’ll invest your money; it’s also about how you will invest your time.So, let’s bust through some myths about retirement!(click)
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MYTH 1
Financial Planning = 
Retirement Planning

REALITY
A financial plan is not a 
retirement plan. 
A good financial plan supports a 
fulfilling personal plan.

The Non-financial Aspects of Retirement

Presenter
Presentation Notes
Myth Number 1Financial Planning equals Retirement PlanningRealityA financial plan is NOT a retirement.A good financial plan supports a fulfilling personal plan.(After reading slide copy, add the following narrative:)This is by far the most common misconception about retirement planning.  It confuses the means for the ends, the journey with the destination.  If someone asked you how much gas they needed to take a trip, you’d probably ask them, “Well, where are you going?”  Not to mention, “How fast do you want to get there?,” “What car are you driving.” Maybe even, “Who else is coming along for the ride?”   It’s the same for retirement planning.  But too often, we fail to consider the retirement planning versions of the questions I just rattled off.   These questions are about not just money – or the gas, if you will -- but about the things that fundamentally bring us satisfaction.  More on this in a bit. (click)
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MYTH 2
You are ready to retire when 
your nest egg is big enough

REALITY
More money means more 
choices, not necessarily the best 
choices
Having a purpose enables you to 
make better choices about how 
to spend your retirement

The Non-financial Aspects of Retirement

Presenter
Presentation Notes
Myth Number 2You are ready to retire when your nest egg is big enoughRealityMore money means more choices, not necessarily the best choices.Having a purpose enables you to make better choices about how to spend your retirement.(After reading the slide copy, add the following:)This misconception is, somewhat ironically, the child of successful financial planning.  Here’s why.  Having enough money to retire well means having options .  Having considerably more than you need to retire means more  options.  The problem is deciding which option – or combination of options – really fit us best.  Many of us inherently have a hard time making choices, period.  That’s what we mean when we say that money provides more choices, but not necessarily the best choices.  Even less well-to-do retirees might have fewer options but they still have choices. In fact, the less you have, the more careful you need to plan to avoid costly mistakes.  To get there, you first need to have a purpose – a “topline mission” for yourself, if you will.  The Center for Retirement Research found that having a well-defined purpose correlates more with satisfaction in retirement than pure financial well-being.(click)
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MYTH 3
Retirement is an easy transition 
and leaving work behind is 
wonderful and stress free

REALITY
Retirement can be one of life’s 
most difficult transitions
Retiring happy means financially 
AND emotionally

The Non-financial Aspects of Retirement

Presenter
Presentation Notes
Myth Number 3Retirement is an easy transition and leaving work behind is wonderful and stress freeRealityRetirement can be one of life’s most difficult transitionsRetiring happy means financially and emotionally.(Recap slide copy, then add:)This one is less myth and more, “gee, I never thought of that.”  Simply put, most people don’t look at the move to retirement as a major life change.  It is.  For many it can be the most difficult transition they’ve yet faced, in part because it in itself brings so many changes – so many of which are  unforeseen.Think about it.  You graduate college, business school, get ready to go to work…you do it in packs.  It’s a shared transition with all the comfort of knowing you’re not in it alone.You get married, you have lots of people around.  There are showers, best men and bridesmaids, parents, lots of new stuff.  Lots of attention, activity and advice.You have your first child, and guess what – your mother-in-law turns out to be not so bad after all.  Kind of nice to have her around telling you what to do and lending all the help she can.Which leads to this question: when was the last time you heard of someone offering to move in for a couple of weeks, to help someone out with their retirement transition?Retirement can feel really lonely, and fast.  It is at heart a solo passage, with at best support from your spouse or partner.   Simply coming to view retirement as a transition that  brings on different emotions – understanding that you may feel different for a time, as you settle in to what’s next – can be half the battle.(click)
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Keys to Retirement Success

Physical activity
Mental challenge
Social connection
Something you are passionate 
about
A retirement plan that fits your 
situation and personality

And yes…
A financial plan that supports 
your plan

Presenter
Presentation Notes
We believe there are five non-financial keys to a fulfilling retirement.  Regular, physical activity. Having things that mentally engage and challenge you.  Finding pursuits you feel passionate about, and finally, having a non-financial plan that fits your circumstances and personality – a realistic, actionable plan that can be supported by your financial plan.(click)
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Timing and withdrawals

Longevity

Taxes and inflation

Market volatility

Health care costs

Financial Questions and Challenges

1
2
3
4
5

Presenter
Presentation Notes
The bottom line for most of us is having enough money to live our lives without constantly worrying that we’ll run out.However, a secure retirement can be hampered by five basic financial challenges. They are:•Timing and withdrawal rate risk•Longevity risk•Inflation risk•Asset allocation risk, and•Healthcare risk•Undoubtedly, most Boomers will face several of these risks at the same time. But let’s address them one at a time.  To test your basic knowledge around these five risks, we have prepared a little quiz.  Please take a couple of minutes now and answer the questions.  •(click)
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Financial Questions and Challenges

Timing and Withdrawals
How do I decide the best

way to take income
and have enough to

last a lifetime?

1

Presenter
Presentation Notes
•The first challenge is timing and withdrawals – that is, what is the best way to take income from the wealth that you’ve accumulated?•Proper preparation and planning is necessary to avoid overdependence on future income streams that cannot be controlled in terms of amount, timing or reliability.•(click)
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Sources Of Income, Timing And Withdrawals

If you get the same average 
return over a set period of 
time, does the timing (order 
and fluctuation of returns) 
matter?

Yes
No
It depends

Presenter
Presentation Notes
•Here is the first question. If you get the same average return over a set period of time, does the timing (order and fluctuation of returns) matter? Did you answer yes, no or it depends? Why?(click)
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Important Notes About The Following Slides

These are hypothetical portfolios that consist of a 50% allocation to 
the S&P 500 Total Return Index and a 50% allocation to the Lehman 
Brothers Government Intermediate Bond Index. Investors cannot 
directly invest in an index. 

The S&P 500 Index is a basket of 500 stocks that are considered to be 
widely held. The S&P 500 index is weighted by market value, and its 
performance is thought to be representative of the stock market as a 
whole.

The Barclays U.S. Intermediate Aggregate Bond Index is composed of 
all publicly issued, nonconvertible, domestic debt of the US 
government or any agency thereof, quasi-federal corporations, or 
corporate debt guaranteed by the US government. All bonds in this 
index have maturities between 1 and 9.99 years. 

The CPI is an inflationary indicator that measures the change in the 
cost of a fixed basket of products and services, including housing, 
electricity, food, and transportation.
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Timing -

Time Horizon Considering that your nest egg may have to last 30-plus 
years in retirement, the odds of success are highly dependent on your 
annual withdrawal rate.

Essentially, the younger you start tapping your retirement savings, the lower 
the annual withdrawal percentage must be for savings to last.

As an example, if you’ll retire at age 63, it’s probably smart to dial back your 
withdrawal rate to 2 or 3%. Retiring at age 70, by contrast, may let you pull 
out 6 or 7% of your money each year. (By law, you must start 
making required minimum distributions from traditional IRAs and employer-
sponsored retirement plans at age 70½.)

Forbes http://www.forbes.com/sites/nextavenue/2013/06/10/how-much-to-
withdraw-from-retirement-savings/#4c4f4d025363

http://www.irs.gov/Retirement-Plans/Retirement-Plans-FAQs-regarding-Required-Minimum-Distributions
http://www.forbes.com/sites/nextavenue/2013/06/10/how-much-to-withdraw-from-retirement-savings/#4c4f4d025363
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Timing -

Asset Allocation How much of your portfolio is in stocks and how much is 
in bonds – your asset allocation mix – will also affect the amount you can  
withdraw each year in retirement.

Naturally, most people are inclined to reduce their risk level the closer they 
are to the time when they need to tap their investments. While I agree with 
this inclination in general, putting 100% of your money in bonds is not likely 
to generate the returns you’ll need to make your money last 30 years or 
longer.

There is only a 35% chance of a retiree’s nest egg lasting 30 years with a 
4% withdrawal rate from a 100% bond portfolio. But there’s a 100% chance 
of the money lasting that long with a portfolio that’s composed of 75% U.S. 
equities and 25% bonds (using conservative assumptions).

Forbes http://www.forbes.com/sites/nextavenue/2013/06/10/how-much-
to-withdraw-from-retirement-savings/#4c4f4d025363

http://www.nextavenue.org/article/2012-03/why-risk-tolerance-overrated
http://www.forbes.com/sites/nextavenue/2013/06/10/how-much-to-withdraw-from-retirement-savings/#4c4f4d025363
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Sources Of Income, Timing And Withdrawals

Yes
No
It depends

It can make a significant 
difference if you are taking 
distributions!

If you get the same average 
return over a set period of 
time, does the timing (order 
and fluctuation of returns) 
matter?

Presenter
Presentation Notes
•So the answer is (click) ‘it depends’.It depends on whether the portfolio is static or if I am taking withdrawals.•(click)



Market – Timing Risk



Market – Timing Risk
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A Tale of Two Retirement Dates

Presenter
Presentation Notes
The Bakers and the AndersonsTo better demonstrate the impact of timing, let’s meet the Bakers and the Andersons, two fictional families that have been neighbors for over thirty years – watching their children grow, sharing stories, and planning for retirement.  While both couples started with $100,000 in one of their retirement savings accounts, they began withdrawing money from the account two years apart. This provides an eye-opening example of timing risk.Mr. and Mrs. Baker retired at the end of 1972 and began taking 5% distributions from their $100,000 account in 1973. They increased the withdrawal for inflation each year.  As you may know, 1973 was a very bad year for the market and they suffered huge losses. By 1974, their year-end value had fallen significantly to only $53,463 with two withdrawals in 1973 and 1974. Sadly, the Bakers were able to withdraw only $220,000 in total withdrawals and ran out of money after 22 years due largely to the combination of the first two years of negative returns and withdrawals.  Mr. and Mrs. Anderson have a much happier story to tell. They retired in 1975 and made a first-year withdrawal of $16,613, which was exactly the amount the Bakers had taken out from 1973 - 1975. Thereafter, the Bakers and the Andersons made the same withdrawal each year. As you may know, 1975 was a very good year for the market (up 37%). So by investing in a good year and avoiding the first two years of negative returns, the Andersons’ withdrawals more than doubled those of the Bakers’, and by the end of 2005 their investment value was just shy of $1.7 million, while the Bakers were out of money and living with their children. This vividly demonstrates that it’s all about the timing when you are taking distributions. What the Bakers could have done is secure Basic Needs with stable sources of income. That way, timing risk is significantly reduced…at least with respect to Basic Needs.  We will discuss this concept later in our presentation. (click)
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Sources Of Income, Timing And Withdrawals

In 1972, if you began taking 
5%* from a $500,000 balanced
(stock/bond mix) portfolio, 
how long would your income 
last?

22 Years
33 Years
Forever

*$25,000 adjusted annually for the 
historical rate of inflation for the 

defined period.

Presenter
Presentation Notes
• We’ve seen that timing can make a difference, but what about the amount of money I take out?• We know the portfolio will run out in 18 years at a 5.5% withdrawal rate from a previous slide.  What happens if I take out 5%? Will such a small variation – a half a percent – make that much of a difference? •What do you think?(click)
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Withdrawals

https://www.onefpa.org/journal/Pages/OCT14-Retirement-Planning-by-Targeting-Safe-Withdrawal-Rates.aspx

Presenter
Presentation Notes
Joe, 62, is married to Jane, also 62. Joe is employed and the couple want to know when Joe can retire with confidence that they will not outlive their $650,000 portfolio. Annual living expenses including income taxes in retirement are expected to be $80,000. They both plan on starting Social Security when Joe retires. They expect to increase their portfolio withdrawals by inflation each year in the future.Table 3 shows seven alternative scenarios of Joe retiring this year or each of the next six years. The calculation methodology for each column in Table 2 is the same for Case Study 1. The six-year portfolio projection shown in the first three lines is a simple roll forward calculation assuming annual retirement savings of $15,000 and a 6 percent portfolio return.The bottom two rows of Table 3 indicate Joe’s retirement date prospects. Note that their living expenses are not assumed to increase during the projection period.  To improve the probability of not outliving their portfolio, the usual planning options apply to Joe and Jane including lowering their living expenses and/or income taxes and adjusting their portfolio.(click)
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Sources Of Income, Timing and Withdrawals

22 Years
33 Years
Forever

4% – adjusted for inflation – would 
have over $800,000 remaining in 
2006, based on the assumptions in 
the previous chart.

In 1972, if you began taking 
5%* from a $500,000 balanced
(stock/bond mix) portfolio, 
how long would your income 
last?

*$25,000 adjusted annually for the historical 
rate of inflation for the defined period.

Presenter
Presentation Notes
•So, to answer our question, (click) we learned that the correct answer is 22 years. •Again this is our first risk – timing and withdrawals. Not only does it matter when you take money, but it also matters how much you take.(click) 
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Financial Questions and Challenges

Longevity
How long will I 
need income?

2

Presenter
Presentation Notes
•The second challenge is longevity. Some people would not consider living too long a risk. Actually, the risk is outliving your money. So the question you need to ask yourself is “How long am I going to need income?”•(click)
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Longevity – How Long Will I Need Income?

Assuming a couple are both 
age 65, what is the chance 
that at least one spouse will 
live to age 90?

15%
30%
45%

Presenter
Presentation Notes
•Assuming a couple are both age 65, what is the chance that at least one spouse will live to age 90?•Do you think 15%, 30% or 45%?What are your thoughts?•(click)
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Percentage chances of at least one spouse of an   
age 65 year old couple living to age 90

Longevity – How Long Will I Need Income?

80             85            90             95           100

100%

80%

60%

40%

20%

0%
Age

Chance Of Living

88%

72%

45%

18%
4%

“Americans Clueless About Life Expectancy, Bungling Retirement Planning,” Forbes, 8/10/2012. 
Data from Analysis of the 2007 period life table for Social Security Area Population.

Presenter
Presentation Notes
•As you can see, with a husband and wife, both age 65, there is a 45% chance that one of them will reach age 90, according to the Social Security mortality tables.•So if you retire at age 65, you may possibly need 25+ years of income. For some clients, this means they’ll spend a longer time in retirement using their assets than they did working to accumulate them.•Have you planned for a 25+ year retirement?•(click)
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Longevity – How Long Will I Need Income?

Assuming a couple are both 
age 65, what is the chance 
that at least one spouse will 
live to age 90?

15%
30%
45%

Your retirement income may 
need to last for a long time –
at least we hope so!

Presenter
Presentation Notes
According to the Social Security mortality tables, (Click)  there is a 45% chance one spouse will live to age 90.(click)
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Financial Questions and Challenges

Taxes & Inflation
How will I maintain my

standard of living?

3

Presenter
Presentation Notes
•Maintaining your current standard of living is another challenge. Inflation constantly erodes purchasing power though increased costs while taxes reduce the potential investable earnings.•Both taxes and inflation can eat into purchasing power and returns, and they can certainly affect quality of living.•With today’s retirement projected to last up to 30-plus years, inflation risk is much more of a threat to Boomers than it was for their parents and grandparents, who typically only lived a few years after they stopped working.•(click)
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Taxes & Inflation – Can  I Maintain My Standard Of Living?

What was the average price 
of a single family home in 
1976?

$48,000
$63,700
$82,400

Presenter
Presentation Notes
•Another question: What was the average price of a single family home in 1976? •Was it $48,000, $63,700, or $82,400?(click)
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Source:
1. U.S. Postal Service .
2. AAA’s Fuel Gauge Report, July 2016.
3. U.S. Census Bureau. Today’s price based on May 2016 data, the most recent available. 

Taxes & Inflation – Can  I Maintain My Standard Of Living?

Price Comparison 1976 vs Today

1976 Today

$0.13 $0.47

$0.61 $2.42

$48,000 $290,400

Gas 1 U.S. Gallon2

Price of single-family home3

Cost of first-class stamp1

Presenter
Presentation Notes
•Let’s take a look at how prices have changed from 1976 to today. (read the slide)•(click)



40

Taxes & Inflation – Can  I Maintain My Standard Of Living?

What was the average price 
of a single family home in 
1976?

$48,000
$63,700
$82,400

Your last car may have cost 
that much!!

Presenter
Presentation Notes
•(click) The correct answer is $48,000. •If you were a homeowner in 1976, you very well may have paid more for your last car then you did for your first house.  •As you can see, inflation is very real.•(click)
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Taxes & Inflation – Can  I Maintain My Standard Of Living?

If prices rise by an average 
of 3% for the next 24 years, 
how much will gas cost per 
gallon? (Assume a current 
price of $2.42)

$3.78
$4.84
$6.12

Presenter
Presentation Notes
•Let’s take another look at the effect of inflation. •Since gas prices have fluctuated so much recently that it’s hard to keep up with them, let’s assume the average cost of gasoline today is $2.42. •How much will it cost in 24 years if the price rises by an average of 3% annually?•(click)
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The Rule Of 72
The rule of 72 is a way to show 
the approximate impact inflation 
can have on your purchasing 
power.  To calculate how long a 
rate of inflation would take to 
double costs, divide 72 by the 
expected rate of inflation.

Taxes & Inflation – Can  I Maintain My Standard Of Living?

Presenter
Presentation Notes
•To figure this out, we’re going to use the Rule of 72.•The Rule of 72 enables you to see how long it takes for money to double, or in the case of inflation, how long to cut your purchasing power in half.  •(read the slide)•(click)
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The Rule Of 72

6% inflation: 72 divided by 6 = 12 years*

Taxes & Inflation – Can  I Maintain My Standard Of Living?

4% inflation: 72 divided by 4 = 18 years*

3% inflation: 72 divided by 3 = 24 years*

*These years are approximations.

Presenter
Presentation Notes
Here’s are some examples of the rule of 72. (read the slide)(click)
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Taxes & Inflation – Can  I Maintain My Standard Of Living?

If prices rise by an average 
of 3% for the next 24 years, 
how much will gas cost per 
gallon? (Assume a current 
price of $2.42.)

The rule of 72 in action!

$3.78
$4.84
$6.12

Presenter
Presentation Notes
•Getting back to the previous question, if I divide 72 by 3, the cost would double in 24 years, which means (click) the cost of gasoline would be $4.84.•(click)
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Taxes & Inflation – Can  I Maintain My Standard Of Living?

After taxes and inflation*, 
how much is $100,000 
invested at 5% worth at 
the end of a year?

$  99,758
$101,606
$103,290

*Hypothetical combined 35% effective tax 
rate and 3.5% inflation. Assumes interest
credited end of year. For illustrative 
purposes only.

Presenter
Presentation Notes
•Let’s look at another example of the impact of inflation and taxes.  •Assuming a hypothetical combined 35% effective tax rate and 3.5% inflation, how much is $100,000 invested at 5% worth at the end of the year?•Is it $99,758, $101,606 or $103,290?(click)
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Inflation And Taxes

How Taxes & Inflation Could 
Turn a “Gain” Into a Loss

Total return after inflation and tax
Net after 3.5% inflation

Less 35% effective combined tax rate
Interest after one year (5%)
Initial Investment

Net after-tax investment
Net after-tax interest

-.24%
99,758

1,750
5,000

$100,000

103,250
3,250

Hypothetical example for illustrative purposes only.

Presenter
Presentation Notes
•Let’s take a look at what happens. (read the slide)•As you can see, I’ve actually lost money if I have to pay taxes and account for purchasing power after inflation.•The total return on my original $100,000 investment is negative .-.24%(click)
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Taxes & Inflation – Can  I Maintain My Standard Of Living?

After taxes and inflation*, 
how much is $100,000 
invested at 5% worth at 
the end of a year?

$  99,758
$101,606
$103,290

Sometimes a conservative 
return doesn’t pay!

Presenter
Presentation Notes
(Click) The correct answer is $99,758.As you can see, there are instances when a conservative return doesn’t pay.(click)
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Financial Questions and Challenges

Market Volatility
How should I allocate 
assets in retirement?

4

Presenter
Presentation Notes
•From a financial aspect, timing and withdrawal rate suggest a conservative portfolio to help offset market risk.  •But inflation and longevity suggest a more aggressive portfolio. These are competing risks.•The next challenge is to make sure I have the right balance in my portfolio to manage these risks.•(click)
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Market Volatility – Where Should I Have Assets?

Over a ten-year rolling 
period, how many times 
since 1925 have stocks 
(based on the S&P 500 
Index) lost money?

5
10
15

Presenter
Presentation Notes
•Does anyone know how many times, over a ten-year rolling period since 1925, stocks (based on the S&P 500 Index) have lost money?•4 times, 10 times, or 15 times?•(click)
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One-year rolling period historical returns
shows 31% of years with a negative return!

Market Volatility – Where Should I Have Assets?

Source:  July 2016  http://moneyover55.about.com/od/stockmarketreturns/ss/rolling-index-returns.htm#step2

Presenter
Presentation Notes
•The market is very, very volatile. Over the last 85 years, the market, as represented by the S&P 500 Index, has been down 31% of the time over one-year rolling periods (from year to year).•(click)
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Ten-year rolling period historical returns
shows 5 periods (6%) with a negative return…

Market Volatility – Where Should I Have Assets?

Source:  July 2016  http://moneyover55.about.com/od/stockmarketreturns/ss/rolling-index-returns.htm#step2

Presenter
Presentation Notes
•Looking at market returns represented by the S&P 500 Index in 10-year rolling periods 1929-1938, 1930-1939 etc, we see that there have only been five periods of negative returns – those ending in 1937, 1938, 1939, 2008 and 2009.(click)
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Market Volatility – Where Should I Have Assets?

5
10
15

Over the last 85 years!

Over a ten-year rolling 
period, how many times 
since 1925 have stocks 
(based on the S&P 500 
Index) lost money?

Presenter
Presentation Notes
•As we’ve seen, being invested in equity markets at the wrong time when taking distributions can have extremely negative results because of the lack of time to recover from downturns.•On the other hand, failure to be in the market can increase inflation risk and result in a depletion assets or a reduced lifestyle.•Over long periods of time, those risks are minimized as the market becomes much more stable. But past performance is not a guarantee of future results.•(Click) The correct answer is 5. Over a ten-year rolling period, stocks have lost money only five times since 1925.•(click)
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Market Volatility – Where Should I Have Assets?

Presenter
Presentation Notes
•Looking at market returns represented by the S&P 500 Index Calendar Year Tin 10-year rolling periods 1929-1938, 1930-1939 etc, we see that there have only been five periods of negative returns – those ending in 1937, 1938, 1939, 2008 and 2009.(click)
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Market Volatility – Where Should I Have Assets?

Does adding stock to a 
portfolio of long-term bonds 
increase the volatility of my 
investments?

Yes
No

Presenter
Presentation Notes
•Ok, here is another question about asset allocation.Let’s say that 100% of my portfolio comprises long-term bonds. •If I add stocks to the portfolio, we might assume that the volatility increases, correct?•(click)
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Combining asset classes that are negatively correlated 
can help reduce risk and potentially improve return

Market Volatility

Not reflective of individual investments. See following pages for definitions.

Presenter
Presentation Notes
•Again, if my portfolio comprises bonds alone, and the bond market does down,  so does my portfolio.•However, by adding stock that is negatively correlated, a portion of the portfolio could either go up or at least not go down quite as much.•This chart represents the efficient frontier. The concept is that for each level of return, a proper allocation of asset classes has the lowest level of risk.  While any investment has risk, the idea of the efficient frontier is to make sure you are allocated in a way that helps ensure you are not taking more risk than is necessary. In other words, that you are being adequately compensated for the risk you are taking.  •(click)
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Market Volatility

Combining asset classes that are negatively correlated 
can help reduce risk and potentially improve return

Return

Risk

Hypothetical example for illustrative purposes only.
See “Asset Class Information” on the following slides.

100% stock
(Aggressive Growth)

59% stocks and 41%
bonds (Growth and
Moderate Income)

40% stocks and 60%
bonds (Income with
Moderate Growth)

80% stocks and 20%
bonds (Growth)

Presenter
Presentation Notes
This chart illustrates the process that should be followed in assessing your situation.  First you determine where you are relative to the efficient frontier.  Then you determine if changes are possible to move you more closely to the line to make sure you are adequately compensated for the risk you are taking.The ideal place is to be at the top left corner of the graph, with the highest return with no risk.  Obviously, that is not always possible, but an efficient combination of assets can get you moving in the right direction.Please note that this example is not intended to represent any particular asset classes or any particular portfolio.(Click)
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Cash and Cash Equivalents
Seeks maximum current income consistent with the preservation of capital. Invests in money 
market funds and short-term obligations issued by US corporations; the US Government; federally 
chartered banks and US branches of foreign banks. An Investment in a money market fund is not 
insured or guaranteed by the FDIC or any other government agency. Although the fund seeks to 
preserve the value of your investment at $1.00 per share, it is possible to lose money by investing 
in the fund. Guarantees are based on the claims-paying ability of the US Government or individual 
companies.

Investment Grade Bonds
Seeks maximum current income consistent with the preservation of capital. Invests primarily in 
corporate, municipal and US Government securities of all maturities.

High Yield/International Bonds
Invests in rated and unrated corporate bonds (including high-yield bonds commonly known as junk 
bonds), foreign government securities and commercial paper. This asset class may involve 
greater risks than an investment in investment grade bonds. The risk associated with investing on 
a worldwide basis include difference in regulation of financial data and reporting, currency 
exchange differences, as well as economic and political systems that may be different from those 
in the United States.

Large Cap Equities
Seeks long term growth of capital principally through investment in common stocks and 
convertible securities of seasoned and better capitalized (greater than $5 billion) companies.

Asset Class Information
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International/Global Equities
Seeks long term growth of capital primarily through investment in foreign securities, 
including common stocks, preferred stocks, convertible securities and warrants. The 
risk associated with investing on a worldwide basis include difference in regulation of 
financial data and reporting, currency exchange differences, as well as economic and 
political systems that may be different from those in the United States.

Small/Mid Cap Equities
Seeks capital appreciation by purchasing stocks of companies whose total 
outstanding stock market value is less than approximately $5 billion.
Small cap stocks may be subject to a higher degree of risk than more established 
companies’ securities. The illiquidity of the small cap market may adversely affect the 
value of these investments so those shares, when redeemed, may be worth more or 
less than their original cost.

Emerging Market Equities
Seeks long term capital appreciation through investment in securities including 
common stocks, preferred stocks, convertible securities and warrants, from countries 
considered to have emerging markets. The risk associated with investing on a 
worldwide basis include difference in regulation of financial data and reporting, 
currency exchange differences, as well as economic and political systems that may 
be different from those in the United States.

Asset Class Information
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Market Volatility – Where Should I Have Assets?

Does adding stock to a 
portfolio of long-term bonds 
increase the volatility of my 
investments?

Yes
No

Because stocks and bonds are 
typically negatively correlated, 
combining them in a portfolio can 
help reduce risk and potentially 
improve return, but there is no 
guarantee against a loss.

Presenter
Presentation Notes
•So the answer to this question is (click) no. If you combine assets on an efficient frontier, it is possible to potentially improve return and lower volatility.•(click)
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Financial Questions and Challenges

Health Care Costs
How much will I need 

to budget for 
health care increases?

5

Presenter
Presentation Notes
•The fifth challenge to a comfortable retirement is the cost of health care.•Because no one can be certain of the timing or amount of this risk, most of my clients indicate that potential health care costs are one of their biggest concerns as they approach retirement.•(click)
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Health Care Costs

A couple retiring at age 
65 will need to plan for  
out-of-pocket health care 
costs* totaling?

$140,000
$240,000
$340,000

*To life expectancy

Presenter
Presentation Notes
•Keeping in mind that life expectancy after retirement has increased to 30 years, how much will a couple retiring need to put away in today’s dollars to cover the unpredictable expense of health care costs?•(click)
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Health Care Costs

A couple retiring at age 
65 will need to plan for  
out-of-pocket health care 
costs* totaling?

$140,000
$240,000
$340,000

Source: CNBC – February 18, 2016
http://www.cnbc.com/2016/02/13/are-health-care-costs-really-just-245k-in-retirement.html

Presenter
Presentation Notes
•The correct answer is $240,000. But keep in mind, those are averages today.  This can change dramatically based on personal situations.(click)
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Long-Term Care Facts

Of the population over age 65 will need long-term care for more than 5 
years1

A private room at a Medicare-certified nursing home cost $95,630 for one 
year2

A private room in an assisted-living facility costs $4,328 for one year2

Assistance from a home healthcare aide is $19.36 per hour2

The average length of stay in an assisted living facility ranges from 
approximately 2 ½ – 3 years

20%

Sources: 
1LongTermCare.gov, U.S. Department of Health and Human Services.
2Univita, “2013 Cost of Care Survey,” https://www.lfg.com/lfg/DOCS/pdf/rna/2013CostofCareSurvey.pdf. For a printed copy of the survey, call 877-
ASK-LINCOLN.

3National Care Planning Council, www.longtermcarelink.net, cited 5/20/2016.

$95,630

$44,328

$19.36

2 ½ – 3 years

Presenter
Presentation Notes
•Here are some statistics on long-term health care.•(read slide)•(click)

https://www.lfg.com/lfg/DOCS/pdf/rna/2013CostofCareSurvey.pdf
http://www.longtermcarelink.net/
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5 Challenges
What’s the
solution?

Presenter
Presentation Notes
•We’ve seen that there are five key challenges facing retirees and that they are competing challenges. For example, should I be aggressive to offset inflation or do I keep my dollars safe and liquid in case I have a health care event?•What’s the solution?•(click)
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The Historical Strategy
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Presenter
Presentation Notes
Historically, people have focused only on asset allocation.•For example, while bonds may be good for timing and protect against market volatility, they don’t do much for longevity. •Traditional pensions are certainly good for longevity, but they don’t do much to protect against inflation or rising health care costs.So, all of the planning was focused on getting the right allocation rather than on specific retirement needs. •(click)
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Basic 

Short Term

Long Term

Combined
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Presenter
Presentation Notes
•We feel the better approach is to focus on goals and prioritization.   We believe that for all our clients, making sure their basic needs – housing, food, transportation, etc. – are met, to the extent possible, for the rest of their lives should be the first priority. We can then allocate dollars on a prioritized basis.•It’s important to keep in mind retirement is fluid, and so is planning for it. Gone are the days when simply saying “You have x number of dollars and taking x percent of that annually” constituted a retirement plan.•(click)
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Next Steps?

Helping you define your future

Clarifying expenses and resources

Taking the steps to designate assets 
and streams of income* to help guide 
you toward those goals

Together, we can help design a retirement income 
security plan that manages the five challenges by:

Your plan tailored for your vision of “retirement”
* Please see slides 71 and 72 for important information.

Presenter
Presentation Notes
•Retirement planning is a process, and our role is to help you.(read the three steps on the slide)•(click)
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Next Steps?

Steps To Help 
Guide You Toward
Retirement
Income Security

Presenter
Presentation Notes
•Our process is one that logically addresses resources in a step-by-step manner to help guide you toward retirement income security.•(click)
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Steps To Help Guide You Toward Retirement Income Security

Basic Needs
To the extent possible help ensure that Basic Needs
are covered for life by Stable Income Sources and
Dedicated Other Resources

Housing, Food,  Transportation, 
Clothing, Insurance, Taxes

Presenter
Presentation Notes
•The first step is helping to ensure that basic needs – housing, food, transportation, clothing, insurance and taxes – are met.If your Basic Needs are greater than your stable income sources, in our second step we look at retirement solutions that can provide “guaranteed streams of income”* regardless of what happens in the financial market. See slides 78-79 for important information.•(click)
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Lifestyle Wants
To the extent possible dedicate Other Resources
necessary to provide reasonable security for
Anticipated discretionary expenses

Housing, Food,  Transportation, 
Clothing, Insurance, Taxes

Travel, Hobbies, Entertainment, Gifts

Steps To Help Guide You Toward Retirement Income Security

Presenter
Presentation Notes
•The next step is planning and allocating resources for your lifestyle wants. •These include recurring expenses like travel, hobbies, entertainment and gifts. They are partially controllable. Maybe you will meet all of your lifestyle wants (such as taking an annual cruise), or maybe you will need to put it off this year because your prioritization doesn’t allow it based on your actual results. •(click)
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Accumulation Goals
Prioritize accumulation goals and use appropriate
portfolios and investment vehicles based on time
horizon

Housing, Food,  Transportation, 
Clothing, Insurance, Taxes

Travel, Hobbies, Entertainment, Gifts

2nd Home, College For Grandchildren, 
Boat, RV

Steps To Help Guide You Toward Retirement Income Security

Presenter
Presentation Notes
•The next step is planning for specific goals.•For example, you may want to help a grandchild with college expenses – say $15,000 a year for four years. For these types of goals, specific funds should be set aside where possible and invested appropriately for the time frame.•(click)
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Legacy Planning
Allocate remaining assets, use appropriate insurance
strategies, coordinate estate planning documents

Housing, Food,  Transportation, 
Clothing, Insurance, Taxes

Travel, Hobbies, Entertainment, Gifts

2nd Home, College For Grandchildren, 
Boat, RV

Spouse, Children, Family, Charity

Steps To Help Guide You Toward Retirement Income Security

Presenter
Presentation Notes
•Finally, there’s your legacy – making sure your estate planning is complete, providing for loved ones or funding your philanthropic endeavors. This is not just financial in nature. It is also about making sure the assets are protected and are distributed to the right person at the right time. To help secure your retirement, you need to take action. Some of it is financial, but much of it is clarifying your goals and painting a picture of the future. (click)
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What’s Important To You?

Clarify your goals; paint your 
future

Plan more for the non-financial 
aspects of your retirement

Presenter
Presentation Notes
•Even if you have enough money to live comfortably in retirement you need to consider the intangibles such as your changing identity, life purpose and social relationships. If you don’t, you can end up feel unproductive, unfulfilled and dissatisfied during retirement. This includes identifying your strengths and retirement concernsExpanding your vision of retirementUnderstanding your personal growth potential, andLearning to retire with meaning and purposeTaking the time to focus on these issue and incorporate that in to your retirement plans will help improve your chances for a happy, successful retirement.•(click)
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Steps To Help Guide You Toward Retirement Income Security

Presenter
Presentation Notes
Another way to help ensure a happy, successful retirement is by modeling your financial situation. We have innovative, proprietary software that allows us to:Create a detailed picture of your financial situation,Differentiate retirement expenses into your Needs and Wants,Create alternative “what if” retirement scenarios, and Design and illustrate multiple lifetime income strategies*.This modeling is invaluable to help you address the five challenges of retirement in a highly interactive, totally customizable way.*The next two slides contain important information about this.(click)
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Annuity Disclosures
Annuities
Tax-deferred annuities are primarily intended to be long-term investments. Because of this, and 
because of the complexity of many annuity contracts, an individual considering the purchase of a tax-
deferred annuity should carefully consider all aspects before entering into the contract. The advice and 
counsel of appropriate tax, legal, and other advisors is highly recommended.

Two primary annuity types are fixed and variable annuities. Although these annuities share many 
features in common, the key differences between them arise from the means used to potentially grow 
the funds contributed by the contract owner.

Fixed Annuities: Fixed annuities are characterized by a minimum interest rate guaranteed by the 
issuing insurance company. Typically, a minimum annuity benefit is also guaranteed. The funds 
contributed to the contract by the annuity owner are placed in the insurance company’s general 
account, and the investment risk involved rests entirely on the insurance company. With a fixed 
annuity, the focus is on safety of principal and stable investment returns.  All guarantees within the 
contract are based upon the claims-paying ability of the issuing insurer.

Variable Annuities: In contrast, a variable annuity contract generally has no guarantees as to 
investment return or annuity benefits. The funds contributed by the contract owner are placed in one or 
multiple sub-accounts. Within these sub-accounts, the annuity owner may choose to invest the funds 
in a wide variety of investment options. Annuity benefits depend upon the investment results achieved. 
The investment risk rests entirely on the contract owner. With a variable annuity, the goal is to provide 
benefits that keep pace with inflation. 

A variable annuity is a long-term investment product designed particularly for retirement purposes. 
Variable annuities contain both Investment and insurance components, and have fees and charges, 
including mortality and expense, administrative, investment management fees and  surrender charges. 
Surrender charges range according to product chosen and typically decline over time.  
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Annuity Disclosures
The annuity's value is subject to market volatility and all assets accumulate tax-deferred. Withdrawals 
of earnings are taxable as  ordinary income and, if taken prior to age 591/2, may be subject to a 10% 
federal tax penalty.  Withdrawals will reduce the death benefit and cash surrender value. The 
investment return and principal value will fluctuate so that the value of redeemed shares may be worth 
more or less than their original cost. 

There is no additional tax deferral benefit for contracts purchased in an IRA or other tax-qualified plan, 
since these are already afforded tax-deferred status. Therefore, an annuity should only be purchased 
in an IRA or qualified plan if the client values some of the other features of the annuity and is willing to 
incur any additional costs associated with the annuity to receive such benefits

Significant differences exist in risk among investment asset classes.  Be aware that some investments 
have principal and yield that will fluctuate, some with extreme volatility.  Consider personal investment 
horizons and income tax brackets, both current and anticipated, when making an investment decision 
as these may further impact results.  Other investment vehicles may offer lower maximum income tax 
rates on capital gains and dividends which may led to more favorable returns on taxable investments.

Optional features such as guaranteed principal, income, withdrawal and/or death benefits are available 
for an additional charge and are based on the financial strength of the insurer.  Costs and features 
vary depending on the optional feature chosen. The additional charges and expenses for optional 
features should be considered carefully before purchasing. The expense of annuity benefits should be 
considered carefully against financial needs and goals.

Clients should consider the investment objectives, risks, charges, and expenses of the variable 
annuity and its underlying investment options carefully before investing. The prospectus 
contains this and other information about the variable product and its underlying investment 
options. The prospectuses should be read carefully before investing.  Request a prospectus 
from your registered representative.
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Next Steps?

Where Do You
Go From Here?

Next Steps?

Presenter
Presentation Notes
So what are the next steps? You have choices:  You can do it yourself. You can research tax and investment options for income and handle things yourself. It’s a lot of work, and mistakes can be costly, but you can do it!  You can work with others. You may already have someone you work with.   You can work with our team. We hope you feel comfortable with what you’ve learned about us and our process – and most important, the work we do for our clients.  Finally, you can do nothing. Given the critical nature if this decision, we hope you don’t choose this option.We hope you choose to retain our firm as you work toward securing your financial future, and look forward to that opportunity.(click)
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Evaluation

Presenter
Presentation Notes
•Will everyone please pull out the evaluation form I mentioned earlier?•We’d like you to take a moment now and complete.•The evaluation form is your way of commenting on our workshop. •For those who would like a complimentary consultation to ask any follow up questions, we’ve blocked out several times next week to meet with you, answer your questions and address any specific concerns.•I make you two promises: If you check yes, I’ll call you tomorrow to set up an appointment. If you check “NO, I’m not interested in scheduling an appointment at this time,” no one from our office will contact you.(click)
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Thank You

Presenter
Presentation Notes
•Thank you for coming today and for the attention you have given me.•We commend you for taking this first step to prepare for the exciting time ahead.•I’d like to make my way to the back to shake hands and collect your evaluation forms.•Thank you again.



Redefining retirement,
one step at a time
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